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What may you be doing?


How do you get there?


Where will it take you?


 What are the benefits?

A Luv A Duck’s Interstate Sales Representatives may perform the following tasks:





Visit clients to demonstrate products, show samples and take orders


Travel extensively around a state to visit customers premises


Liaise with current, inactive and prospective customers


Visit restaurants, butchers, cafes, deli’s, gourmet food shops, sushi bars, distributors, supermarkets etc.


Provide tastings for new clients and of new products


Attend trade shows


Provide support for distributors – visit distributor’s clients





There are no specific educational requirements to become a sales representative. Training is usually on the job.  Entry to this occupation may be improved if you have sales qualifications. Employers usually prefer you to have completed VCE.  Experience in the food industry would be an advantage.  Excellent people skills are essential.


A current driver's licence is required.





A Sales Representative may promote to the position of Sales Representatives Coordinator.





www.luvaduck.com.au





www.food.vic.gov.au





Interstate Sales Representatives promote and sell goods to distributors, food eaterys, restaurants and retail outlets throughout a state. 











Salaries are paid above award and are renegotiated annually to reflect increased skill levels.








