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NATIONAL SALES MANAGER
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What may you be doing?


How do you get there?


Where will it take you?


What are the benefits?

A National Sales Manager will be responsible for:


Overseeing accounts


Overseeing telemarketing


Overseeing sales representatives


Overseeing warehousing and stock


Inventory – check and maintain


Paying wages


Organising “specials” of discounted stock


Liaise with processing 


Organise Trade Shows and special promotions








To be a National Sales Manager an applicant would require excellent people skills, extensive experience with sales in the food industry and knowledge of accounting.





To become an accountant usually requires the completion of a degree majoring in accounting.  Entry to relevant degree courses usually requires completion of VCE with a pass in mathematics.


To become a sales officer usually requires completion of a diploma or degree with a major in marketing. �Entry to these courses usually requires completion of VCE with English and mathematics.





National Sales Managers may promote to positions of International Sales Manager, General Manager or positions of greater responsibility in larger companies.
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National Sales Managers oversee the promotion of a company's sale of products, including the marketing of existing products and developing markets for new products.








Salaries are paid above award and are renegotiated annually to reflect increased skill levels.








